Mark Tewart Bio & Speaker Introduction

Mark Tewart is a recognized expert in sales, sales marketing, sales management, personal
development and motivation. Mark has an extensive and successful background spanning
over twenty seven years ranging from sales to becoming one of the youngest Executive
Managers in the country at the age of twenty seven to now being a professional speaker,
consultant, founder and President of four successful companies and a best selling author
of the book “How To Be A Sales Superstar — Break All the Rules and Succeed While
Doing It.” Mark writes editorials for several trade magazines on a monthly basis and has
been interviewed and published in media outlets worldwide and also has had a top ranked
TV show. Mark is also an in demand keynote speaker and consultant to many businesses
and performs over 80 seminars a year. Mark is also a professional member of the
National Speakers Association and the Author’s Guild.



